MARKETING LISTING CONSULTATION
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be Kind
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Valued Homeowner,

We are honored to work with you to
sell your home! We look forward to
making your selling experience a fun,
stress free process.

When you choose The Venturi Realty
Group you get the experience of a
large company combined with the
=S hands on, personal attention that is a
= tried and true part of our home
' selling process.

We are nimble to any situation that
may arise, because we have been at
it long enough to know that every
property, buyer, lender, appraiser -
every client - is different!

We welcome you to our Venturi Family
and look forward to serving you and
your loved ones for years to come!




‘.

<>

John stepped into the real estate world in 2017
and he prides himself in his negotiation skills
and attention to detail.

John’s collaborative approach puts your needs at
the forefront. He will help you to have a
fantastic experience with your Real Estate
needs.

505.304.7077

JOHNLUNA®@

Dlet il ATy When you work with John to buy or sell, you can

JOHNI . expect him to give you personal attention in a

@ WSReel ISt IFN=Tol prompt and professional manner.
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WILL HELP SHOW YOUR HOUSE IN
THE BEST LIGHT POSSIBLE!
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ZILLOW STRONG

,”L_;ﬁ\ Trustworthy, responsive
1 l
Y _7 knowledgeable

“ (\j 90+ experience score

Aoy Top 10% of
g{[i@iﬁg}%% g%%@ﬁggENT ON THE N @ Zillow Premier Agents

ENSURE PREMIUM EXPOSURIEY

ZILLOW CONNECTS DIRECTLY
ro U$S SINCE WE KNOW YOUR
ROME BESTY
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#1 Real Estate Team In

New Mexico

o}

eOne of ABQ’s Top Seller Sites

eOver 50,000 Views Per Month
eFeatured Homes Section

»




TARGETED NETWORIKS

Whether through targeted social media campaigns, our connection to the Zillow Premier Agents
page or our local weekly radio station where we help highlight homes on the market, we can quickly

help you find the right buyer. /’\

Welcome to

kT

Zillow Premier
Agents

Referral
Partners

SOCIAL MEDIA
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Meet Our

Transaction
Team

Here are the people that make
the magic happen. They will
be working with you from
start to finish. With the Venturi
Realty Group, we make sure
that everything is done for
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Jen Hernandez

Director of Development
Jen@Real505.com

Brissa Legarda-Rios
Listing Manager
Brissa@Real505.com




Marketing Analysis Launch Open File With Title Co.

Put Home on Market
T H E Sign Listing Agreement Schedule Open House Earnest Money Submitfed
Photos, Staging, Review or Accept
Coming Soon Offer
Bank Final Loan Approval Q| i i
Appraisal Buyer Walkthrough -Sher Testimenliel

Typicall
15760 Day

»

T Sale!

Home Inspections Closing &§ Home
Repair Negotiations Sold




YOU BUYER APPRAISER
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BANK INSPECTOR ASSESSOR




rhiedy S, e ad s e ol R

......

B s

=i -~ o 1 s i
e v R R - T—— = o - - a1 - _— i Lk - - = - = = - it - - oA B
AT 35 : TEO i A 73 ey E = 7 & SO SEEE e = il T o el

e iy T e e i
O O g — L
i ) i . '-.'ﬁ_ N e - . o, :
. g F B LN ¥ - e B -
'y £ % F yr
. ! & L1 B LB SR
1 i - ' . T - i ; L A Ji s, 2 : by e : o - i
Bt s Gial o et ey B B A LT FeT e el e 3 ” =300 P Bt = EL S et e e Wi AT "- FEs | i i
- B 4

BUYERS AND SELLERS DETERMINE VALUE

Your Property Value is Determined by What a BUYER is Willing To Pay
vs. What a Seller is Willing To Accept in Today’'s Market. We Call This Your

Property’'s MARKET VALUE. Buyers Make Their Pricing Decisions Based
On Comparing Your Property To Other Properties Sold In Your Area.

Historically, your first offer is usually the best!
We Will Help You Price Your Home So It Sells At The Best Price Possiblel



The Longer Your House Is On The
Market The Less Activity You Will See
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